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Worldwide Events - Business Development Executive
Package 
up to £50,000 per annum high base uncapped commission 
The Company and role
Operating from central London offices, Meeting & Incentive Forums (www.mi-forums.com) are market-leading trade events bringing together key players in the meetings industry. With events taking place in Amsterdam, Barcelona, Palm Beach, Istanbul and Bali in 2011, we have established ourselves as global leaders in the sector. We are a division of Big Worldwide Ltd, whose other interests include Great Hotels of the World (www.ghotw.com) and the technology platform Evolution (www.evodist.com).

After enjoying rapid growth and global success over the last five years, we are entering the next exciting phase of our development and launching new events in other sectors of the travel industry. We are looking for exceptional, highly motivated salespeople to join our existing team and enjoy all the stimulation and opportunity that a growing company delivers.

This sales role will involve intensive telephone sales campaigns to recruit suppliers for the events but there will also be a requirement for regular overseas travel on sales trips, industry trade shows and to the events themselves.

The successful candidate will have the following skills and abilities

Essential
- At least two years sales experience
- Structured sales training
- Demonstrable success in current role
- Exceptional interpersonal skills both on the phone and face-to-face
- Flexibility and ability to travel as & when business demands
- Professional, organised and a team player
- Highly literate and numerate
Desirable
- Experience in media sales, events sales or hotel sales
- A second European language
- Well travelled with cultural awareness
The environment
Operating from modern, open offices a few minutes walk from Euston Station, our culture is lively, friendly, professional and hard-working.

Please apply by email to careers@big-worldwide.com stating the job you are applying for in the subject field. 

